


that are “for sale” only — but then the numbers are even starker.

Cape May County saw an overall increase in vacant units for sale, not seasonal, of 75 percent
compared with just an 8 percent increase in total units.

Upper Township saw an increase of 232 percent (83 vacant units for sale in 2010 compared with 25 in
2000), while Cape May saw a 245 percent increase (38 compared to 11), Wildwood Crest a 442
percent increase (130 compared to 24) and Cape May Point a whopping 650 percent increase (15
compared to 2).

Nine Atlantic County towns have seen increases in vacant units for sale of 75 percent or more,
including increases of 100 percent in Longport and Estell Manor, 111 percent in Buena Vista
Township, 126 percent in Linwood and 204 percent in Somers Point — which saw the number of
homes vacant and for sale almost triple, going from 24 in 2000 to 73 in 2010.

Nine other towns in the county have a double-digit increase in the percentage of vacant units for sale,
leading to a 32 percent increase overall — in a county that saw just an 11 percent increase in total
units.

In Ocean County, the number of homes vacant and for sale in Barnegat Township more than doubled
(76 to 172). In Stafford Township, that figure jumped from 151 to 272.

Within those larger townships, several 55-and-older communities have seen huge disparities in vacant
housing compared to new housing. In Holiday City-Berkeley, the number of units stayed practically
the same while the number of vacant units for sale ro



convinced housing prices have stabilized.”

For example, he said, homes that may have been selling for $300,000 four to five years ago, before the
crash, may be selling for $200,000 following foreclosure.

“The last thing they want to do is pay $200,000 this year when they could get it for $180,000 next
year,” Busler said.

For his part, Schroeder said owners would be better off working out a deal with lenders to stay in the
homes while working out some agreement, either to reduce payments, short-sell the home — selling
the home to another homeowner at below market value — or work out a deed-in-lieu-of-foreclosure
sale, in which the lender pays a fee of about $3,000 to sign over the deed instead of going through the
foreclosure process.

“Most lenders say, ‘Please, stay in the house,’ but people have their head in the sand,” Schroeder said.




